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GUIDE TO MORE 
LISTINGS 
Generating more listings is a crucial aspect of success for real estate salespeople. Here are some effective strategies to 
help you increase your chances of obtaining house sale listings. 

 

Build a Strong Network 

Networking is essential in the real estate industry. Attend local 
events, join professional associations, and engage with the 
community. Cultivate relationships with other professionals 
like mortgage brokers, lawyers, and contractors who can refer 
potential sellers to you. 

Provide Outstanding Customer Service 

Focus on delivering exceptional customer service to your 
existing clients. Satisfied clients are more likely to refer you to 
their friends, family, or colleagues who may be considering 
selling their homes. Ask for testimonials and online reviews to 
enhance your credibility. 

Leverage Online Presence 

Establish a strong online presence to attract potential sellers. 
Create an engaging website showcasing your expertise and the 
benefits of working with you. Utilise social media platforms to 
share relevant content, success stories, and market updates. 
Consider running targeted online advertisements to reach a 
wider audience. 

Develop a Niche Market 

Specialise in a particular neighbourhood or property type to 
position yourself as an expert in that area. Become intimately 
familiar with the local market trends, property values, and 
amenities. By focusing on a niche, you can become the go-to 
agent for sellers in that specific market. 

Host Open Houses 

Hosting as many open houses as possible not only allows 
potential buyers to view a property but also provides an 
opportunity to connect with potential sellers. Engage 

attendees in conversation, answer their questions, and don’t 
forget to collect their contact information for future follow-
ups. This helps to build your pipeline of potential listings. 

Direct Mail Campaigns 

Develop targeted direct mail campaigns to reach homeowners 
in specific areas. Create eye-catching mailers with compelling 
messages highlighting your expertise, recent sales, or market 
insights. Consider offering a free market analysis or home 
valuation to pique their interest. 

Collaborate with Local Businesses 

Form partnerships with local businesses to expand your reach. 
For instance, consider partnering with interior decorators, 
home stagers, or moving companies who can refer clients to 
you. You can reciprocate by referring your clients to these 
businesses, creating a mutually beneficial relationship. 

Expired Listings and Private Owner Sales 

Monitor expired listings and private owner sale advertised 
properties in your area. Reach out to these homeowners with 
a compelling value proposition, emphasising the benefits of 
working with a professional real estate agent. Offer your 
expertise and proven track record to help them sell their 
homes faster and at a better price. 

Stay in Touch with Past Clients 

Maintain regular communication with past clients after their 
transactions have closed. Send them personalised follow-up 
emails, newsletters, or holiday cards. By staying top of mind, 
you increase the likelihood that they will refer you to others or 
engage your services again when they are ready to sell 
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Collaborate with Local Influencers 

Identify local influencers, such as bloggers or social media 
personalities, who have a substantial following in your target 

market. Collaborate with them to showcase your expertise, 
feature listings, or provide valuable content. This can help you 
reach a wider audience and generate more leads. 

 

Remember, generating listings requires consistent effort, perseverance, and relationship-building. By implementing these strategies 
and continuously refining your approach, you can increase your chances of obtaining more house sale listings and growing your real 
estate business. 

 

FIFO CAPITAL, BUSINESS FINANCE EXPERTISE 

To access additional guides and free resources, please visit our website at www.fifocapital.co.nz. For any inquiries, you can reach us 
via email at ask@fifocapital.co.nz or by phone at 0800 863-436. As a trusted specialist in business finance, Fifo Capital focuses on 
providing tailored solutions for working capital and bridging finance. With near 20 years of experience, we have been dedicated to 
assisting New Zealand businesses in advancing and achieving success. 

If your business needs financial assistance, we are here to lend a helping hand. Contact us.

 


